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Protect and Preserve Your Legacy

2025 MDRT U.S. Survey Results

Many Americans plan to pass down or inherit wealth, but el
they are missing the opportunity to protect their legacy. With

trillions expected to change hands in the largest generational

wealth shift in history, now is the time to plan intentionally to

ensure long-term security.

CONSUMERS AGE 60 AND ABOVE: CONSUMERS AGE 59 AND BELOW:

64% 60%

Plan to pass wealth to
their children or heirs

Expect to inherit
wealth in their lifetime

63% of whom are not working

69% of whom are not working
with a financial advisor

with a financial advisor

NN\
NN

o o of consumers have not taken any
1 8 /0 45 /o action to prepare an estate plan
of consumers 60+ do not believe
they have enough assets to justify ﬁ-}
ti tate pl
creating an estate plan % 57% WOMEN 41% MEN
o m
m A
5 62% WOMEN 39% MEN
g > WORKING WITH A FINANCIAL ADVISOR?
Q
5 94% No
5 WORKING WITH A FINANCIAL ADVISOR? (o}
< o
é 85% no T
(@)
. >
5 28% 21%

GENZ MILLENNIALS GENX BOOMERS

Start the conversation with your advisor
today to begin safeguarding your legacy.

Methodology: This survey was conducted by Opinium through a panel of individuals who agreed to take part in surveys.
Fieldwork was undertaken August 4-8, 2025, with a representative sample of 2,000 U.S. consumers, weighted on age,
gender, region, race, ethnicity and education according to the 2020 U.S. Census.

~/| DR I The.Premier Association . Founded in 1927, MDRT (Million Dollar Round Table), The Premier Association of Financial Professionals®, is a
of Financial Professionals ; o e

global, independent association of the world's leading life insurance and financial services professionals from more
than 80 nations and territories and nearly 700 companies. MDRT members demonstrate exceptional professional
knowledge, strict ethical conduct and outstanding client service. MDRT membership is recognized internationally as the
standard of excellence in the life insurance and financial services business. For more information, please visit mdrt.org.




